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MECHANISMS., PROTOCOLS, AND STRATEGIES
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APPROACHES FOR REACHING AGREEMENTS
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Negotiation

Bargaining
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An Introduction to

MultiAgen
Systems
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MICHAEL WOOLDRIDGE

Michael Wooldridge,

An Introduction to Multiagent Systems,
John Wiley & Sons, 2002.
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Reaching
Agreements

An obvious problem, related to the issue of cooperation, is that of reaching agree-
ments in a society of self-interested agents. In the multiagent world that we all
inhabit every day, we are regularly required to interact with other individuals with
whaom we may well not share common goals, In the most extreme scenario, as dis-
cussed in the preceding chapter, we may find ourselves in a zero-sum encounter,
In such an encounter, the only way we can profit is at the expense of our oppo-
nents. In general, however, most scenarios in which we find ourselves are not so
extreme - in most realistic scenarios, there is some potential for agents to reach
mitrually bereficial agreement on matters of common interest, The ability to reach
agreements (without a third party dictating terms!) is a fundamental capability of
intelligent autonomous agents - without this capability, we would surely find it
impossible to function in sociery. The capabilitics of megetiation and argumenia-
tion are central to the ability of an agent to reach agreement,

MNegotiation scenarios do not occur in a vacuum: they will be governed by a
particular mechanism, or protocol. The protocol defines the ‘rules of encounter’
between agents {Rosenschein and Zlotkin, 1984) 1t is possible to design protocols
g0 that any particular negotiation history has certain desirable properties - this
is mechanism design, and is discussed in more detail below.

A second issue is, given a particular protocol, how can a particular stritegy
be designed that individual agents can use while negotiating - an agent will aim
te use a strategy that maximizes it own individual welfare. A key lgsue here is
that, since we are interested in actually building agents that will be capable of




